
WHAT TO EXPECT ON BUYING A FINANCIAL LITIGATION PROGRAM ASSET 
The Financial Litigation Program (FLP) typically requires an initial 21-day marketing period before 

responding to any offers. This is subject to change.

1) Preview the property.

2) FLP assets are always sold AS-IS with the right to inspect. No credits will be given for items
discovered during due diligence.

3) Please provide either sufficient evidence of funds for cash offers (no more than 30 days old) or a
pre-approval letter for offers with financing contingencies. If you are buying in a Business Entity
Name, proof of funds must be in the same entity name. If not, please provide an explanation of the 

relationship. 

4) Typically, FLP does not do post-inspection repairs.

5) If you are interested in making an offer, please use the attached Letter of Intent (LOI). If the
asset manager chooses to move forward with your offer, the asset manager will prepare their

 purchase agreement and email it to you for review.

6) Typically, the asset manager responds to offers within 48-72 hours (excluding weekends).

7) If you agree with the purchase agreement, you will be asked to wire your earnest money to the
law firm that the FLP chooses for the transaction. FLP 

until the earnest is in escrow.
will not 

 
execute the purchase agreement

8) Property purchases with sales prices below $50,000 will be conveyed by a Quit Claim Deed and no title 
insurance. Property sales higher than $50,000 will be conveyed by a Special Warranty Deed and insurable

title unless otherwise noted. 

*FLP & DOJ reserves the right to change the above process, reject all offers, call for best and final, or cancel the sale. FHA 
buyers - please be aware the US Marshal asset manager will NOT sign the FHA Amendatory Clause Form.

Please confirm with your lender this will not cause any issues with your mortgage.*

Buyer's Initials: 



NAME OF PURCHASER(S): If you are buying in a business or LLC name, please include
evidence of signing authority or an operating agreement. Check one option:

________ Individual _________ Business

Name(s): _______________________________________________________________________

PROPERTY ADDRESS:

_______________________________________, ___________________, _____ ZIP: __________

PURCHASE PRICE (OFFER):
$_____________________ (the Financial Litigation Program does not recognize the utilization of
"escalation clauses")

PLEASE CHECK WHETHER THIS IS A CASH OR FINANCED TRANSACTION. 
If financing, please state the mortgage amount and provide a current pre-approval letter. If this
is a cash transaction, please provide a current asset statement showing funds available (no more
than 30 days old). If you are buying in a Business Entity Name, proof of funds must be in the
same entity name. If not, please provide an explanation of the relationship.

_________  CASH     _________    FINANCED

Mortgage amount: $______________________

EARNEST MONEY DEPOSIT (indicate amount): (Note: Financed transactions require 5% deposit |
A 10% deposit is preferred for cash transactions). If financing, please provide an asset statement
showing down payment funds available.

Earnest Money:  ________%  or  $______________

LETTER OF INTENT (LOI)
To make an offer on an FLP listing, the potential purchaser and/or buyer's agent must submit a letter of 

intent. The FLP will review the letter of intent and then provide the specific contract package to complete 
the transaction. This letter of intent is not binding by either party.

The letter of intent should contain the following criteria:



PROPERTY IS TO BE SOLD AS-IS WITH THE RIGHT TO INSPECT, WHERE-IS. Please indicate
the Due diligence period needed (NOTE: 10 days (or less) is preferable): 

Due Diligence: ________ days

PLEASE INDICATE THE CLOSING PERIOD NEEDED (NOTE: 30 days (or less) is preferable):

__________ days to close from the date the contract is fully accepted by all parties

PLEASE NOTATE ANY CONTINGENCIES IN YOUR OFFER:

Purchaser Address:________________________________, __________________, ____ Zip: _________

Purchaser Phone: (________) _______ - _______________

Purchaser Email: _____________________@___________._________

Purchaser Signature:  X______________________________________________

I am represented by a real estate agent: YES _________ NO_________

PLEASE INCLUDE A LETTER FROM BANK OR LENDING INSTITUTION TO
VERIFY PROOF OF FUNDS.

Brokerage Name: _____________________________

Brokerage Address: ___________________________, ____________________, _____ Zip _________

Brokerage Phone: (________) _______ - _______________

Agent Name: _____________________________________ Agent License #: _____________________

Agent Email:__________________________________  Agent Cell: (______) ______-______________

Opt out of Real Look Emails:

Opt out of Real Look Emails:



Letters of intent can be forwarded using the contact information below:

JUSTIN OCHS | VP OF NATIONAL DEVELOPMENT
REAL LOOK

justin.ochs@reallook.com
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